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As co-managing partner of O’Brien, Tanski & Young 

LLP, attorney Roland F. Young III takes pride in the re-

nown, respect and success this small group of 13 at-

torneys has worked hard to earn. On paper, the fi rm has 

all the marks of a leader: Martindale Hubbell’s highest 

“AV” rating, designating the fi rm among the nation’s top 

2 percent; more than 230 years’ collective experience in 

professional li-

ability litigation 

(more than 30 

of which belong 

to co-managing 

partner James 

Tanski); and favorable verdicts in approximately 90 percent 

of the cases it takes to trial. In practice, the fi rm is a com-

manding presence in the courtroom and a formidable ally in 

high-stakes healthcare matters.

“In the areas of health care and medical malpractice, 

we have one of the highest concentrations of attorneys in 

the state,” Young says. “Some have taught college courses, 

practiced as a nurse or a physician assistant in an emer-

gency setting, served as assistant U.S. attorney handling 

complex healthcare fraud and appellate matters, or taken 

time off to study medicine. With our unique backgrounds 

and common focus, we have a large-fi rm mentality in our 

scope of practice.”
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Young describes O’Brien, Tanski & Young as a “litigation 

healthcare fi rm,” which, he believes, is an important distinc-

tion in the legal profession.

“For most litigation fi rms, professional liability matters 

constitute a small percentage of the overall case load,” Young 

explains. “In contrast, we are seasoned litigators dedi-

cated to serving the healthcare industry. Some of our 

attorneys have attended medical procedures in order to 

better understand how to present a successful defense. 

We have exceptional resources, including a compre-

hensive expert databank for litigation support. For 

many years, we have successfully defended healthcare 

professionals in high-stakes lawsuits, including medical mal-

practice, credentialing matters and white collar crime.” 
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While professional liability litigation is its mainstay, O’Brien, 

Tanski & Young handles many types of healthcare-related mat-

ters. The fi rm represents private physician practices, insurance 

carriers and two-thirds of Connecticut’s acute care hospitals 

in matters related to Department of Public Health licensure, 

risk management, policies and procedures, mediation, and 

arbitration, among others. O’Brien, Tanski & Young thoroughly 

understands hospitals’ and physician practices’ operations — “a 

degree of insight,” adds Young, “that is not at all common.”

All O’Brien, Tanski & Young attorneys
concentrate on professional liability litigation.
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James M. Tanski, J.D.; Robert D. Silva, J.D.; Albert G. Danker, 

Jr., P.A., J.D.; Amy F. Goodusky, J.D.; Gina L. Glockner, J.D.**
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Roland F. Young III, J.D.; Melinda S. Monson, R.N., J.D.
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Michael G. Rigg, J.D.; Donna R. Zito, J.D.;

Stephen V. Manning, J.D.*
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Roland F. Young III, J.D.; Melinda S. Monson, R.N., J.D.; Hilary 

Fisher Nelson, J.D.; Robert D. Silva, J.D.; Nancy P. Tyler, J.D.; 

Donna R. Zito, J.D.
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Stephen V. Manning, J.D.*; Rebecca M. Harris, J.D.

* Also a member of Massachusetts Bar

** Also a member of the New York Bar
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S p e c i a l  A d ve r t i s i n g  S e c t i o n

One area of sustained growth for 

the fi rm has been the defense of 

white collar criminal investigations.

O U T L O OK
C O N N E C T I C U T  L E G A L
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Attorneys Roland F. Young III and James M. Tanski (third and fourth 
from left in back row) surrounded by several of the fi rm’s attorneys.
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